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First Paying Clients- Week Three Playsheet
When  it comes selling, practice makes perfect! Or rather, practice creates greater trust and ease...even when you are practicing with practice buddies. There is nothing like an actual talk-through with another person to help you gain visceral confidence with this approach. That's why this week's playsheet is all about practice!!
This week you are going to practice the “Bridge Offer- without stopping” and “Follow Up” Structure 2 times each, for a total of 4 practice rounds. 
1. You can do half of these practice rounds with your classmates (from the First Paying Clients).

2. For the other half you will speak with potential clients (most ideal) or colleagues or friends outside of the program (second best).

3. After every practice session, give yourself a reward! Do something nice for yourself or give yourself a treat you wouldn't normally do. ;)

Bridge Offer Without Stopping Practice

                                           Name                     /     Date               /    Notes

Practice Session #1:   

Practice Session #2

–

Follow Up Practice

                                           Name                  /        Date           /      Notes

Practice Session #1:

Practice Session #2: 

Below, list the rewards you gave yourself after completing these practice sessions! 
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